The CFPB is going to affect
your real estate transactions.
We can help you get ready.

Title & Escrow Services for Every Level of Real Estate...

Corinthian Title Company is locally owned and operated
in the Southern California area and is currently licensed
to issue policies of title insurance in San Diego, Orange,
Los Angeles, Ventura, San Bernardino and Riverside
Counties. We have attracted the best title and escrow
professionals in the industry and as a result have
developed a reputation for providing the very best
service and products in the market place.
Corinthian Title Company ownership, management and
employees embrace a “back to basics” approach to
providing products and services to our clients. We also
embrace technology and have developed and
introduced exciting new products, many of which are a
first to the industry. One such product is “PRELIM
ADVANTAGE” which provides hyper links to all items
reflected in a resale or commercial preliminary title
report, a first in the industry.
We are also proud to say that all products and services
are produced here in the Southern California area. We
do not offshore our products and services like many of
our competitors. This allows us to provide a fast and
accurate product tailored to the needs of the client. It
also gives back to our community and local economy by
providing jobs here in Southern California where they
are needed.
Corinthian Title Company and it's employees are
committed to providing the very best customer service,
products and value in the title and escrow industry!
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This booklet contains Corinthian's Guide to CFPB Compliance, which is an informational tool that should not be relied
upon as a basis for interpreting Consumer Financial Protection Bureau rules and regulations which may be contained
herein. Corinthian Title Company does not guarantee the accuracy, adequacy, or completeness of any content, and you
may not rely upon any such content. Corinthian makes no express or implied warranties with regard to these materials
and shall have no liability for any errors or omissions or for the results of the use of such material. Do not assume that this
booklet is error-free or that it will be suitable for the particular purpose that you have in mind. Any material, forms,
documents, policies, annotations, notations, interpretations, or constructions included in this booklet are made available
as a convenience only and should not be considered as altering or modifying the text of any matter to which they relate.
Corinthian undertakes no obligation to update Corinthian's Guide to CFPB Compliance for any changes in any laws, rules,
or regulations. This booklet is made available with the understanding that Corinthian is not engaged in rendering legal,
accounting, or other professional advice or services. If legal advice or services or other expert assistance is required, the
services of a competent professional person should be sought. The materials contained herein are not a substitute for the
advice of an attorney or other professional person.

2

About the Regulations
On August 1, 2015, the Consumer Financial Protection Bureau’s (CFPB)
mortgage disclosure rule goes into effect. The CFPB enacted this rule to make it
easier for consumers to shop for mortgages and protect them from costly
surprises at the closing by integrating consumer disclosures. Corinthian is
approaching the preparation for the disclosures rule and other regulations as
an opportunity to discover new ways to provide better transparency and
service to all parties involved in the real estate transaction. Use this booklet,
and us, as a resource to help ensure you’re prepared for the coming changes.

A little background on the CFPB
The formation of the Consumer Financial Protection Bureau (CFPB) can be
traced to the various issues that led to the great recession, resulting from the
bursting of the housing bubble in 2008. Seeking to provide greater protection
to consumers and to enhance the strength of the financial system, the DoddFrank Wall Street Reform and Consumer Protection Act (“Dodd-Frank”) was
enacted in July 21, 2010. The CFPB was created as part of Dodd-Frank as an
independent bureau housed in the Federal Reserve.
The bureau’s purpose is to watch over the interests of American consumers in
the market for financial products and services. Dodd-Frank consolidated most
federal consumer financial protection laws under the authority of the CFPB
giving it responsibility for supervision and enforcement of those laws. The
bureau is charged with regulating a wide range of consumer financial products
and services, including credit cards, payday loans, re-loadable gift cards, and
mortgage loans.

3

The Final Rule
As part of Dodd-Frank, the CFPB was mandated to propose regulations
integrating the consumer disclosures required under RESPA and the Truth-inLending Act (TILA). This mandate led to the CFPB’s proposed rule on July 9,
2012 and the final rule issued on November 20, 2013.
The CFPB performed consumer testing and sought comments from lenders, title
insurers, software companies, settlement agents and others affected by the
rule to provide input on all aspects of its proposal issued in July 2012, including
the cost of implementation and impact on operations. The Bureau released the
final rule on November 20, 2013, with an effective date of August 1, 2015.
The CFPB’s rule to integrate, simplify and improve consumer disclosures given
in mortgage transactions has five primary changes from the existing
regulations:

• Loan Estimate Form pages 10 - 13
• Closing Disclosure Form pages 14 - 19
• Three-day Rule pages 20 - 21
• Delivery of Forms page 22
• Tolerance Levels page 23
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Real Estate Agents
We’re here to guide you through the challenges
of a new regulatory environment.
As the focal point for real estate transactions, real estate professionals will be
affected by a number of rules and regulations put forth by the Consumer
Financial Protection Bureau (CFPB). You will need to be able to talk your clients
through the new forms resulting from the proposed mortgage disclosure rule,
which will also affect the timing of your transactions with a mandatory threeday notification for both the Loan Estimate form and the Closing Disclosure
form. You’ll also deal with the fallout of clients having to qualify for a mortgage
under the more stringent underwriting requirements of the Ability-toRepay/Qualifying Mortgage rule.
So, what should you do about all of these new changes? First, learn as much as
you can about the new rules and prepare for the changes in the transaction
process well ahead of time. Second, meet with lenders you trust to learn more
about the new QM rule. Third, make sure your closing partners are vetted and
verified by your lenders and meet with them to discuss the new disclosures and
their preparations for the new regulatory environment.
At Corinthian Title, we’re your source for information and expertise on the
closing process under the new regulatory environment. We will stay updated on
the latest news and let you know how we think the various rules and
regulations will affect our transactions.
And, of course, you can depend on continuing to receive the highest level of
service both during and after the transition to the new processes from your
local Corinthian Title office!
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Lenders
We can be a big help with all the
big changes you’re facing.
As a mortgage lender, you know better than anyone else the changes facing all
the participants in the real estate transaction. You can rest assured that
Corinthian Title is ahead of the curve. Upon the release of the proposed
mortgage and closing disclosure rule on July 9, 2012, our CFPB task force
immediately began evaluating the legal aspects of the rule and initiating the
process to account for the various possible scenarios outlined within the
proposed rule.
We are updating our associates on an ongoing basis and working with a variety
of industry experts to analyze all possible scenarios resulting from the mortgage
disclosure rule and other CFPB regulations affecting the real estate transaction.
We have been working within our Corinthian Title offices to:
• Mirror current transactions using the new forms
• Determine the workflow under the three-day rule
• Provide responses and feedback to the American Land Title Association®
and the CFPB
In fact, it has been our goal to be a trusted provider for your transactions.
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Home Buyers & Sellers
What do all these changes mean for
home buyers and sellers?
The Consumer Financial Protection Bureau’s whole purpose is to ensure that
consumers get the information they need to make the financial decisions they
believe are best for themselves and their families. As a title company, we can
get behind that. Our whole purpose is to get you the information you need
about the title of the property you’re considering buying and protecting your
investment from unknown title issues that could come to light after you’ve
invested.
The changes being brought about by the CFPB’s proposed rule integrating
mortgage disclosures, service provider bulletin, and the ability-torepay/qualified mortgage rule should all turn out to be positives for you. Of
course, as with any large-scale change, there will be a learning curve for both
you and the companies you’ll interact with in the new mortgage lending
environment.
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New Lending Environment
As a result of the type of loans and practices that led to the housing bubble
burst in 2008, regulatory changes were designed to protect consumers from
falling victim to unfair loans and scams. One measure taken by the CFPB in this
aspect is the ability-to-repay/qualified mortgage rule, which creates a 43
percent debt-to-income (DTI) ratio threshold for banks to follow in issuing
qualified mortgages (QMs) to consumers. This in turn has affected the process of
getting a loan by bringing about more stringent lending standards, to assure that
home buyers aren’t getting in over their heads with loans they cannot afford.
In addition to the changes in the loan process, the CFPB’s proposed rule
integrating mortgage disclosures ensures that you’ll be getting information
about your potential loans in a timely manner – no later than three days after
your loan application – in an easier-to-understand format, the Loan Estimate
Form. The new form is a direct result of the Dodd-Frank act and was created to:
• Reduce the amount of paperwork consumers received
• Make it easier for you to understand the terms of the mortgages being offered
• Provide the total costs of the loan prior to accepting the loan
If you’ve purchased property before and been through a closing, you’ll notice
changes there as well. Previous forms required by the government are being
replaced with one new document – the Closing Disclosure Form. Under the
proposed rule, you will receive a copy of this form no less than three days prior
to your closing so you can have enough time to review the form prior to signing.
It was designed to make it easier to understand all the costs associated with the
transaction as well as who’s responsible for paying each cost.
The CFPB has also issued strict guidelines that must be adhered to by the thirdparty companies working with the lender in the transaction – including title and
escrow services. At this point, you might ask exactly what part does a title
company play in the real estate process?
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Value of Title Insurance
The title industry is an important part of every American's life. It may seem like a grandiose claim,
but the work we do benefits not only each individual policyholder, but the nation as a whole. And
yet, many people are unfamiliar with what title insurance is, what it does for them and the benefits
of having a healthy title industry. So we’d like to offer a quick glimpse into what we do for our
customers day in and day out at Corinthian Title Company and the benefits all Americans receive
from the work done by the title industry.
We protect policyholders from the unknown.
More than likely, your home is your biggest investment, and we protect your interest in that
investment. Title insurance protects real estate owners and lenders against any property loss or
damage they might experience because of liens, encumbrances or defects in the title to the
property. Each title insurance policy is subject to specific terms, conditions and exclusions. While
other types of insurance (such as flood, auto or homeowners insurance) provide coverage that
focuses on possible future events, title insurance protects against loss from hazards and defects
already existing in the title to a property. Some examples of such defects might be improperly
executed documents from a previous sale or a lien against a previous owner.
Over half of all real estate transactions have a problem somewhere in the chain of title. We find
these issues and assist in taking corrective action to enable the transactions to go through and
allow our customers to have peace of mind about their new home purchase.
Title insurance provides valuable protection at a good value.
Another difference between other types of insurance and title insurance is in how the policies are
paid for. Title insurance is purchased with a one-time premium and provides coverage for as long as
the policyholder or their heirs own the property. This is unlike the annual or monthly premiums you
must pay for other insurance types.
If a homeowner were to pay the national average cost of a title insurance policy and live in their
home for just five years, the annual average cost of the title insurance policy would be less than
$200 a year. By comparison, the national average cost of a homeowner’s insurance policy is over
$700 per year.
The title industry provides benefits to the entire country, not just our policyholders.
Beyond the security and peace of mind we provide to our customers, the title industry helps to
improve the transaction process in ways that benefit all of the transaction parties and the country
as a whole.
• We save consumers $10 billion annually in interest costs through timely closings, putting those
dollars to work in the hands of the American homeowner
• By expediting the closing process, we save consumers and the real estate industry $1 billion a day
• We provide educational materials concerning the real estate process that empower consumers
and help improve their transaction experience
• We help collect $1.75 billion in delinquent federal, state and local taxes annually, lessening the
tax burden for everyone
• We help collect $325 million in past due child support annually, enabling children to
be properly cared for
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Loan Estimate Form
The Loan Estimate form will replace the separate disclosures currently required
under the Truth In Lending Act (TILA), called the “initial TIL,” and Real Estate
Settlement Procedures Act (RESPA), known as the Good Faith Estimate or “GFE”.
As described in the rule, the new form can be delivered to the consumer by
either the lender or a mortgage broker – but the lender is ultimately
responsible for the information it contains.
The form is three pages and was developed by the CFPB through nine rounds of
iterative testing with consumers and refined according to comments received
during the review period of the proposed rule. It de-emphasizes APR, which
consumers found confusing, and includes new disclosures mandated by DoddFrank such as Total Interest Percentage and the “In 5 Years” calculation.
A sample of this new form follows on the next 3 pages...
The information contained in the form is for demonstration purposes only.
Some of the fees and information may not be applicable for transactions
in California.
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Closing Disclosure Form
The Closing Disclosure form integrates the HUD-1 required by RESPA and the
“final TIL” required under TILA. There are multiple versions of the form to
account for different transaction types – such as a refinance and a purchase.
There also is a Seller only form. This new form will be used only for closed-end
loans in residential transactions. Other loans such as reverse mortgages and
home equity lines of credit will still use the HUD-1 form.
The form mixes the lender and settlement costs with loan terms and replaces
the HUD line numbers with an alpha-numeric system. The Closing Disclosure
form itemizes the costs and includes section totals rather than lumping costs
together and rolling them up as is the case with the 2010 HUD-1. Because the
form is a mixture of loan information and settlement costs, communication and
cooperation between the lender and closing agent will be necessary to
complete the Closing Disclosure.
If the settlement agent completes the Closing Disclosure form, the lender will
need to provide a copy of the Loan Estimate form, as the information it
provides will be necessary to complete the Closing Disclosure form.
A sample of this new form follows on the next 5 pages...
The information contained in the form is for demonstration purposes only.
Some of the fees and information may not be applicable for transactions
in California.
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Three Day Rule
The initial Loan Estimate must be delivered or placed in the mail to the
borrower no later than three business days after the lender receives the
mortgage application and no less than seven business days before
consummation of the loan. A revised Loan Estimate due to changed
circumstances is to be delivered or placed in the mail within three business
days of the lender’s knowledge of a changed circumstance; however it must be
received by the borrower no later than four business days before
consummation of the loan.
The borrower must receive the Closing Disclosure no later than three business
days prior to the consummation of the loan. A revised Closing Disclosure can, in
most cases, be delivered and received at the closing.

Key points of the Three-day Rule include:
• If disclosures are not delivered in person but by other means (such as U.S.
Postal Service, electronic mail or courier), the borrower is considered to have
received the disclosure three business days after placed in the mail, sent by
email or placed with a courier. Accordingly if delivering other than in person,
an additional three business days is required in order to ensure receipt by the
borrower no later than three business days prior to consummation.
• The creditor can rely on evidence that the consumers actually received the
disclosure earlier. For example, if the disclosure is sent by email (assuming the
consumer has consented to email), and receipt is acknowledged the same day
as sent, then the creditor can rely on the actual day of receipt and
consummation may take place on the third business day after the actual
receipt.
• The Closing Disclosure can change from the time received by the borrower
and consummation EXCEPT if (a) the APR changes by 1/8 of 1%, or (b) the
loan product changes, or (c) a prepayment penalty is added. In those three
instances, a re-disclosure must be received by the borrower three business
days before consummation such that consummation would be delayed.

20

Delivery of Forms
Under the rule, either the creditor or a mortgage broker acting on their behalf
may provide the Loan Estimate Form to the consumer. However, in either
situation it is the creditor who is ultimately responsible for the complying with
all requirements concerning the information provided in the form and its
provision to the consumer.
Similarly the Closing Disclosure form can be provided by either of two parties –
the creditor or a settlement agent – with ultimate responsibility for the form
and providing it to the consumer falling to the creditor. This allows for sufficient
flexibility for creditors and settlement agents to ensure they are providing the
Closing Disclosure to consumers in the most efficient manner possible.
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Tolerance Levels
The concept of “tolerance levels” was introduced with the 2010 GFE and HUD-1. Under the CFPB
rule, this concept is carried forward but some of the items falling within the “buckets” will be
changed for loans falling under this rule.
Zero tolerance bucket – There can be no increase for any item in this bucket in the amount paid at
closing over the estimated amount on the Loan Estimate form for borrower paid:
• Charges paid to the creditor and/or mortgage broker for their own fees,
such as origination charges
• Transfer taxes
• Fees paid to an affiliate of the creditor or mortgage broker for a service required by the creditor
(which is not a zero tolerance item under current HUD regulations)
• Fees paid to an unaffiliated service provider for a service required by the creditor if the borrower
was not allowed to shop for the provider (which is not a zero tolerance item under current
HUD regulations)
10% bucket – Charges for services that can increase – but by no more than 10% in the aggregate –
are as follows:
• Fees paid to a third-party provider not affiliated with the creditor for a service required by the
creditor if the creditor permitted the borrower to shop and the borrower still selected off the
creditor’s provider list
• Recording fees paid by the borrower
Charges that can increase – The costs of items below can increase by an unlimited amount above
the estimated amounts on the Loan Estimate:
• Prepaid interest
• Property insurance
• Amounts for escrow deposits (taxes, insurance)
• Fees paid to third-party providers selected by the borrower and not on the creditor’s list
of providers
• Charges paid for third-party services not required by the creditor
The creditor can issue revised Loan Estimates after the initial Loan Estimate if a “changed
circumstance” occurs. If a “changed circumstance” occurs causing an increase in charges above the
applicable “tolerance level” the creditor must usually provide an updated Loan Estimate form
within three business days after having knowledge of the change. Examples of “changed
circumstances” permitting revisions in the Loan Estimate include:
• The consumer asks for a change
• Information provided in the application was inaccurate or has changed since the application
• New information as to the consumer or transaction is provided that the creditor had not relied on
• The Loan Estimate form expires
• Interest rate dependent charges (when the rate is locked by the consumer, creditor must provide
revised Loan Estimate showing all such changed charges)
• Extraordinary event occurs beyond the control of any party
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Frequently Asked Questions
Q. Which real estate mortgage transactions will be impacted by the Consumer Financial
Protection Bureau (CFPB) rules on integrated mortgage disclosures?
A. The integrated mortgage disclosures apply to most closed-end consumer mortgage loans.
Q. What is the effective date of the TILA-RESPA Integrated Disclosure (TRID) rule?
A. All mortgage applications before August 1, 2015 will use the current Good Faith Estimate, HUD-1
and Truth-in-Lending disclosure forms. All applications received on or after August 1, 2015 will use
the new Loan Estimate and Closing Disclosure.
Q. Which current lender disclosures do the integrated mortgage disclosures replace when they go
into effect August 1, 2015?
A. The new integrated mortgage disclosures will replace the current Good Faith Estimate, HUD-1
and Truth-in-Lending disclosures, for most transaction types. The new rule and disclosures are also
known collectively as TRID, or TILA-RESPA Integrated Disclosures.
Q. Which real estate mortgage transactions require the new integrated mortgage disclosures and
are subject to timing requirements?
A. All closed-end consumer mortgage loans secured by real property purchased primarily for
personal, family or household purposes – including construction loans, vacant land loans, 25 acres
or more loans, or single-family residence loans – require the integrated mortgage disclosures.
Q. Which real estate mortgage transactions will be exempt from the new integrated mortgage
disclosures?
A. The new integrated mortgage disclosures do not apply to:
• Home-equity lines of credit (HELOCs; not subject to RESPA)
• Reverse mortgages (continue to be subject to RESPA)
• Mortgages secured by a mobile home or dwelling not attached to land (if the mobile home is real
property, the rule does apply)
• No-interest second mortgage made for down payment assistance, energy efficiency or
foreclosure avoidance
• Loans made by a creditor who makes five or fewer mortgages in a single year
Q. Are mortgages that are exempt from using the new integrated disclosures still subject to TILA
and RESPA?
A. Yes. These exempt mortgages are still subject to TILA and RESPA, and the 2010 HUD-1 Settlement
form will be used in these instances.
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Frequently Asked Questions

(continued)

Q. Do the integrated mortgage disclosures apply to cash transactions?
A. Currently, they do not. The rule is designed only to apply to consumer mortgages, with a
particular focus on closed-end transactions. Federal law does not require the use of the HUD-1 or
the new integrated mortgage disclosure in all cash transactions. However, some states have laws
requiring the use of promulgated forms in cash transactions. The Closing Disclosure or any other
settlement statement can be used in cash transactions.
Q. Do the integrated mortgage disclosures apply to seller financing and/or land contracts?
A. The rule does not apply to loans made by a person or entity that makes five or fewer mortgages
in a calendar year and thus is not a creditor. If the seller makes more than five loans in a calendar
year, the rule may apply to the seller as a creditor. RESPA still applies to those loans if they qualify as
federally related mortgage loans under Regulation X. There may also be additional requirements
and responsibilities under both state and federal law related to a seller providing financing to a
buyer including, but not limited to, Dodd-Frank and the Safe Act law. Sellers should seek the
counsel of an attorney to review these issues.
Q. Are timeshare loans included in the integrated mortgage disclosure delivery requirements?
A. Timeshare loans are affected, but the delivery times are different from the other loans secured
by real property because of the unique way that timeshares are purchased and financed. For
timeshare transactions, the creditor must ensure that the consumer receives the Closing Disclosure
no later than consummation.
Q. When must the Loan Estimate be given by the creditor?
A. The Loan Estimate must be provided to the consumer by the creditor no later than the third
business day after the creditor receives the consumer’s application. Additionally, the Loan Estimate
must be delivered or placed in the mail no later than the seventh business day before
consummation.
Q. How is the "application" defined under the integrated mortgage disclosure rules?
A. An application is defined by the following: (1) borrower name; (2) income; (3) Social Security
number; (4) property address; (5) estimated property value; (6) mortgage loan amount sought.
Once a lender has these items, the Loan Estimate must be provided to the consumer within three
business days.
Q. When does the creditor have to provide the Closing Disclosure to the consumer?
A. The rule requires a creditor to provide the closing disclosure to the consumer three business days
before consummation. For timeshare transactions, the creditor must ensure that the consumer
receives the closing disclosure no later than consummation. View the three-day Closing Disclosure
calendar on page 21 for details.
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Frequently Asked Questions

(continued)

Q. Is “consummation” the same thing as “settlement”?
A. No. Consummation is not the same thing as closing or settlement. Consummation is the point in
time when a consumer becomes contractually obligated to the creditor on the loan under state law,
and not when the consumer is obligated under the contract to the seller. This could be a different
date from closing in an escrow state.
Q. Which changes (inaccuracy) before consummation require a new three business day waiting
period and a corrected Closing Disclosure?
A. If one of the following occurs before delivery of the Closing Disclosure and before
consummation, then the consumers must receive a revised Closing Disclosure and an additional
three business day waiting period:
1. The disclosed APR becomes inaccurate, or APR is above APR tolerance.
2. The loan product previously disclosed changes or becomes inaccurate, unless a bona fide
personal financial emergency.
3. A prepayment penalty is added to the transaction.
Q. Does the three-day business rule eliminate the three-day right of rescission?
A. No. The Bureau did not exempt transactions subject to three day right of rescission or otherwise
amend the rescission rules. The three-day right rescission in a refinance remains separate from the
three day business rule, which require the Closing Disclosure to be delivered three business days
prior to consummation (when the consumer signs the note).
Q. Who can deliver the new Closing Disclosure?
A. The creditor may prepare and deliver the Closing Disclosure to the consumer. The settlement
agent may also deliver the Closing Disclosure, provided it complies with all requirements as if it
were the creditor. The lender and settlement agent may also agree to divide the responsibility. The
creditor remains responsible for ensuring the requirements have been satisfied. Many lenders will
prepare and deliver the Closing Disclosure to the consumer. Lenders will ask the settlement agent
to prepare the Closing Disclosure for the seller.
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Frequently Asked Questions

(continued)

Q. Can the settlement agent use average charge to estimate recording fees?
A. The average charge provisions of Regulation X will continue under the new integrated mortgage
disclosure rule. However, the total average charge paid by the consumer must not be more than the
average amount paid for service by or on behalf of the consumer and seller for a class of
transactions.
The creditor must define the class of transaction based upon an appropriate period of time,
geographic area and type of loan. It cannot be used in a way that inflates the cost. The creditor
must use the same average charge for every transaction within the defined class.
However, the final integrated mortgage disclosure rule places a heavy burden on the lender to
document the basis for the average charge and update those calculations frequently. Lenders may
therefore be wary of using the average charge, instead preferring to be as accurate as possible on
recording fees, which have a 10% variation tolerance.
Q. How will property taxes be handled with the new Closing Disclosure?
A. The disclosures for both the Loan Estimate and the Closing Disclosure include itemized sections
for property taxes.
Q. Will both the seller and buyer sign the disclosure and the seller statement?
A. Currently, the integrated mortgage disclosure rule only requires that the borrower disclosures
(Loan Estimate and Closing Disclosure) be signed. Furthermore, signing of the Closing Disclosure
does not obligate the borrower to consummate the loan. The buyer and seller may sign a separate
Settlement Statement prepared by the settlement agent.
Q. What is the impact of the integrated mortgage disclosure rule on an independent title agency
affiliated with a lender?
A. If an independent title agency is affiliated with a lender or owned by a lender, the title agency’s
fees have a zero tolerance (no variation) and are now part of the fees a lender charges. At the time
the Loan Estimate is provided to the consumer, the lender must ensure the fees and charges of the
settlement agency are exact and correct. If the final charges are more than those shown on the
Loan Estimate, the lender will have to refund the difference to the borrower to cure the violation. If
the lender's estimate is too high and settlement agency charges are lower, there is no violation.
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Useful Information
Consumer Financial Protection Bureau (CFPB)
For more information and regular updates on the new integrated mortgage
disclosure rule, TRID and other Consumer Financial Protection Bureau matters,
visit the CFPB Know Before You Owe website.

www.consumerfinance.gov/knowbeforeyouowe

American Land Title Association (ALTA)
As the national trade association and voice of the abstract and title insurance
industry, the American Land Title Association regularly acts as an advocate for
its members with the CFPB concerning legislative and regulatory issues.

www.alta.org/cfpb

Corinthian Title Company
As the industry changes in response to the Consumer Financial Protection
Bureau's (CFPB) proposed rule released July 9, 2012, and the April 13, 2012
bulletin, Corinthian Title Company is doing everything necessary to secure your
place in the real estate transaction process. This booklet is a big part of our
effort to ensure you have the information you need so you are ready to operate
under the rule on August 1, 2015.

www.CorinthianTitle.com
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